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International Business Negotiation in a Globalizing World:

Reflections on the Contributions and Future of a (Sub) Field
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Conclusion

These reflections constitute in many ways a call for continuing yet greater
investment in research on IB negotiation. Business actors in a globalizing
world will increasingly engage in negotiation — in its various forms and
arenas —and depend on its capacity to bring about important results. Research
has a role to play in these developments. It also has a vital role to play in
knowledge-building. In both respects, IB research is bound to continue con-
tributing to and benefiting from work in the field of international negotiation.
Much has been accomplished since Kapoor’s (1970) International Business
Negotiations, but there is even more to do.
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